
HYDERABAD | MONDAY 29 OCTOBER 2012|III

Essay Writing & Painting for students at Secunderabad

Young Hans, along with HMTV, will conduct an innova-
tive programme called Aatmeeya Sadassu at Secun-

derabad on Saturday, 3 November 2012. As part of the
programme, we are inviting schools in the area to take
part in Essay Writing and Painting competitions. Kindly
short-list three or five names from your school for partic-
ipation in both the competitions.
Terms & Conditions
• Students from Classes V, VI and VII

are eligible for painting. Students from
classes VIII, IX and X for essay writ-
ing.

• The competition starts at 10 am at Sri
Raja Rajeshwari Garden, 26 Sikh
Village, Diamond Point, Secunder-
abad. The duration is for one hour.
Topic will be announced on the spot. 

• Students should bring their own sta-
tionery and colours sets
(crayons/pencils/water colours of

their choice. Only papers will be fur-
nished by us.

• Students should carry their identity
cards issued by schools for the compe-
tition.

• By afternoon 4 pm, the results will be
intimated to the winners personally
and prizes will be distributed at 6 pm
the same day at the venue. Students
can come with their parents/teachers
for the prize distribution.

• Three prizes will be given for essay
writing and three for painting. 

YOUNG HANS – HMTV
C.O.M.P.E.T.I.T.I.O.N 

FOR DETAILS:
Please write to
younghans@hmtv.in 
to send in the list of students who 
will take part in the competitions or 
call us on 8096606322.

Iwant to know the details
about retail management

and what is the future if  I
study retail management. Also,
I want to know the case study
which is available in MBA?

-Veena Sreedhar

Retailing is a people ori-
ented business which

came to India in the mid-80s
and retail management is a
career program designed to
prepare grads to enter the
field of  retailing with the
goal of  moving into manage-
ment-level positions. A retail
manager plans and co ordi-
nates operations of  retail
outlets like specialty shops,
fast food chains, sections of
supermarkets or dept stores.
The tasks mainly includes,
supervising the conduct and
work of  staff, maintaining a
high level of  customer care,
determining the layout of
merchandise, monitoring
stock levels, placing orders
and managing, all this done
with an overall aim of  im-
proving its commercial per-
formance. 

In large stores, there may
be a team of  several man-
agers, each one responsible
for their own department,
with a single store manager
in overall charge. Depending
on the size and type of  retail
outlet, a variety of  retail
managers may be utilised, in-
cluding the following: store
manager, sales and merchan-
dising managers and depart-
mental managers/
supervisors. 

Various degree and
diploma level programmes

are offered in retail manage-
ment like MBA (retail man-
agement), post graduate
diploma program in retail
management (PGPRM) and
diploma in retail manage-
ment (DRM). After Class
XII, one should ideally study
graduation and then go for a
general MBA or an MBA in
retail management. One can
also do a BBA course after
Class XII and then top it
with an MBA. There are also
numerous PG diploma and
certificate courses offered by
various institutes. 

The eligibility for most of
these courses is graduation in
any subject. For admissions
in MBA (RM), students may
have to go through entrance
tests like CAT, XAT, MAT,
etc. Graduates from any
background can pursue the
diploma courses. Indian Re-

tail School, a leading retail
management institute, offers
various courses in this
stream. IRS is the first aca-
demic institute of  retail,
launched by House of  Pearl,
catering to the growing fash-
ion and retail sectors in
India. In Hyderabad it is lo-
cated at Medchal, and offers
very interesting courses like,
BBA with dual specialisation
(in RM), similarly MBA with
dual specialisation and a one
year PGDM. The course fee
comes to around 2.5 lakh per
year. 

The beverage giant Coca-
Cola and the internationally
top-ranked Indian School of
Business (ISB)  has launched
a retail academy that offers a
Certificate programme in
Strategic Retail Management
(CSRM) which will involve
four days of  classrooms a
month for six months for
senior retail. This set-up will

allow professionals to carry
on with their work, while
giving them enough action
learning and company-spe-
cific projects and online
modules. The course fees to-
wards admission and tuition
fees, food and accommoda-
tion will be around Rs 5
lakh. The institutes offering
retail management course in
Hyderabad are: National In-
stitute of  Retail Management
(NIRM), Siva Sivani Insti-
tute of  Management (SSIM),
DNADS Institute, St Francis
College for Women and In-
stitute of  public enterprise,
Jain School of  Business of-
fers PGDRM, Check the site
http://retail.shiksha.com/re
tail-courses-in-hyderabad-
categorypage-11-1-1-0-0-702-
100-2-0-none-1-0 for
institutes offering courses in
RM

The starting salary of  a re-
tail salesperson is Rs 6,000
per month. After two years
of  experience as an assistant
manager, plus an MBA de-
gree, the salary can be
around Rs 22,000 per month.
A head of  operations gets
around Rs 4 lakh per month.
Apart from salary, you get
bonus and incentives on at-
taining targets. 

The career prospects in-
cludes recruitment in manu-
facturing companies,
banking, finance and insur-
ance companies, IT and IT
related companies particu-
larly in the field of  telecom-
munication which require
large numbers of  retail

mangers considering the re-
cent boom in this sector. Be-
sides these, education and
health care industry also ab-
sorb a large number of  retail
managers. Pantaloons,
Spencer’s, Big Bazaar, Shop-
per’s Stop are some of  the
leading retail outlets that re-
cruit retail professionals
quite regularly. Check these
sites to get a fair idea on the
case studies in MBA,
http://www.icmrindia.org/S
hort%20Case%20Studies/Sa
les%20and%20Distr ibu-
tion%20Management/CLS
DM048.htm, http://
www.icmrindia.org/Short%
20Case%20Studies/Con-
sumer%20Behavior/CLCB0
63.htm and a case study par-
ticularly on RM http://
www.offshoredotnetdevelop-
ment.com/cs-a-retail-man-
agement.shtml.

(The counsellor is a 
psychology  graduate from 

Osmania University, PG from
Chattisgarh; E-mail queries to

younghans@hmtv.in)

Shehre Banu

ASK THE COUNSELLOR

IRS offers various courses
in retail management 

My favourite gadget is the cell
phone because I find it to
be helpful as we get lots of

information on it. By using cell
phones we can access internet when-
ever we feel the need of  it. As I study
class X, it is important for me to have access
to political news. So just by having a cell
phone, I can get the information i need.

Not only that, it can be used for enter-
tainment too like watching a cricket match,
listening to music when we are bored or sad
or it can be a good source of  entertainment
while travelling. We can use it to contact
our near and dear ones.

The best thing about cell phones is we
can use it to watch movies and we can chat
with our friends when we ge bored. 

Cell phones come with so many other
features like interesting games. If  one does-
n’t like games in the phone, they can always
download it. It can be used in times of

emergencies.  Few people use it to
invite people any functions or par-
ties at home. We can use it to click
pictures, I personally use it to take

videos so that I can share it with my
family. We have option to edit photos.It

has calendar and calculator which can be
used to make calculations while solving
maths problems. We can listen to music and
watch videos which can be easily stored in
memory cards easily. We can also listen to
radio.

We can use it to contact people in case of
emergencies. In case, I have to stay away
from my family for further studies, I can al-
ways call my family especially my mom
when I miss her. I can store their pictures in
memory card and see them whenever I
want to.

- A. Anusha, Class X, 
Panchasheela High School, 

Moosapet, Hyderabad

Prize winning entries of Aathmeeya Sadassu-Kukatpally 
Assembly Constituency painting competition: Life in a village

D Shri Sai Teja, Class VII, Rao’s High School, Hyderabad  T Sushma, Class VII, Nagarjuna Model High School, Hyderabad  

My favourite gadget is cell
phone because it has so

many features like games, applica-
tion and internet facility. There are
various phone companies like
Nokia, Celkon, etc and newly in-
vented iPhone. Cell phones come with
profits and losses:

The profits being-we can talk to any-
one, wherever they are. It comes with
message facility to chat when the person
is not reachable on call. 

And the losses are the cell phones give
out radio active waves which is harmful
to people. It causes brain tumour. I don’t

say using cell phones is bad. Even
I use cell phone but I use it
smartly. One must use it only
when really need it. I talk less and

play more. In future I would like
to invent cell phones which produce

less radio active waves. With this I will
prove that one can make anything possi-
ble. I will see to it that it costs less so that
more people can afford it which will in-
turn help preventing diseases. I love using
cell phone but I will never forget that it is
to be used only when I need it.

- K. Sai Teja, Class VII, Siddhartha
High School, Hyderabad.

Use cell phones only
when you need it
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PSP makes a person 
happy and lazy

Prize winning entries of 
Athmeeya Sadassu- Kukatpally 

Assembly Constituency essay writing: 
My favourite gadget

1

Cell phones are a major
source of information

Ilove Play station portable (PSP).
On my birthday, my uncle pre-

sented me PSP and I felt very much
delighted to have PSP. PSP is most
loved gadget in the world; people go
crazy over the games in it. Many com-
panies in the world have come up with dif-
ferent designs and models of  PSP which
give amazing entertainment not only to
kids to elders as well.

Generally a PSPs have a square shaped
screen at the middle and body is rectangu-
lar in shape. In the LCD screen we can vi-
sualize the videos. The lateral part of  the
body has operating buttons and these are
used for gaming. 

PSPs have huge demand in many coun-
tries and designers of  it says that PSPs are
modified in such a way that it acts like tel-

evision, mobile phone, pocket lap-
top’s. This makes people lazier be-
cause they can work from home.
With just Rs 7,000 and its opera-

tions are much easy that one can
easily upload game, install new games

and play.  Bad Effects: Once children get
addicted to PSP, they don’t show interest
in academics.

Many electronic companies make prof-
its by selling these kinds of  gadgets in the
market. When we involve ourself  in the
games, we don’t like other physical games
which are good for health. 

It can be said that a PSP makes a per-
son happy but at the same time it makes
people lazy. 

- R Ishwarya, Class X, Panchasheela
high school, Moosapet, Hyderabad. 

3

2

1

G Vaishnavi, Class VI, Ratnam Techno School, Hyderabad P Abhiram, Nagarjuna Model High School, Hyderabad 
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School students participating in essay writing and painting competitions at Aathmeeya Sadassu conducted by HMTV-The Hans India at Kukatpally
Hyderabad on Saturday. Pics : Yuvraj Akula 

Deserving entry


